
Not part of the Powerpoint but here is the story:

History and Background. (2 minutes.  Helpful to know broad experience)
Banker and Attorney
Land Acquisition, Community Planning and Land Development for 20,000 units
2003 own business – from high rise to single family, affordable for-sale housing to 

luxury
Our mission is to improve peoples’ lives with the communities we build
Generally do that with amenitized, attainable housing for the masses 

Challenges of the day. (This is what keeps me up at night.)
Affordability is a nationwide issue
Incomes flat
Costs will continue to rise causing affordability issues to continue

So how to build houses for the masses in this environment
Without substantial subsidy, I have only two tools:  Increase the density and 

make units smaller
Examples:

Chestnut
Denizen 04
Tyndall at Robertson Hill
Westgate

Photos, site plan, simple budgets



What Keeps Us Up at Night?



First, a little background on our company and what we do . . .

• Former banker and attorney (13 years) . . .
• Land Acquisition, Community Planning and Land 

Development Vice President for large production 
builder . . . . 20,000 units over 11 years

• In 2003, own company formed to specialize in unique 
communities that serve our citizenry – from luxury 
communities to affordable communities

• Our mission today is to build communities that improve 
peoples’ lives . . . And we typically do that with 
amentized communities that provide attainable 
housing for our citizenry 
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•Our Country is in the midst of the biggest 
housing change in 70 years.       

•Why is this happening?

• Housing is changing because of the collision of two 
economic forces – flat incomes and rising house prices.



The Collision of the 
Two Economic Forces.

Two 
Times

Over 
Three 
Times



https://www.advisorperspectives.com/dshort/updates/2017/09/19/u-s-household-incomes-a-
50-year-perspective
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Top 5%

Bottom
80%



https://www.advisorperspectives.com/dshort/updates/2017/09/19/u-s-household-incomes-a-
50-year-perspective

Top 5%

Top 20%

Bottom 
80%







So, What Tools Do We Have?



So, what tools do I have?
Only two:

First, increase the density.
Second, make units smaller.



How Do You Increase the Density
And Make Units Smaller?



Duplex Triplex Fourplex

Sixplex Eightplex



Townhomes Cottages

Apartments Microunits



Increasing Density and Making Units Smaller
Helps Affordability

Price today:            $700,000                    $525,000                $385,000                  $350,000               $350,000 
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A Real Life Example . . Who Do We Want to Serve?



Examples?

Materials Discussion?



Thank you.

Terry Mitchell
Momark Development

1711 East Cesar Chavez Street, Suite B
Austin, Texas 78702

tmitchell@momarkdevelopment.com
(512)391-1789

mailto:tmitchell@momarkdevelopment.com

